
Architectural Sales Representative, EUROPEAN FLOORING 

 
Challenging and Rewarding Sales Career! 
Serving the Design and Architectural industry in Toronto from the past 14 years, this fall European 
Flooring will be opening its new boutique flagship showroom in the Heart of the Castlefield Design 
District.  With this launch European Flooring has an opportunity for an Architectural Sales 
Representative. You must have exceptional hunting and closing skills, be able to develop and maintain 
strong relationships, have more than 5 years proven C-Level sales success and have had total earnings of 
more than 75K per year.  
 

Applicants must possess outside sales experience in the residential interior finishes industry working 
with interior designers, architects, builders and/or developers.  
 

Ideal candidates should have a track record of being ambitious and goal oriented with a strong desire 
and commitment for sales success. We are looking for a results oriented team leader, with a track 
record of achieving company sales objectives. 
 
Applicants should have excellent computer, written and verbal communication skills, and be highly 
organized with excellent time management ability.  In addition, Senior Sales Consultant is responsible 
for regular entry and maintenance of detailed activity and progress logs through our web based CRM 
program.  Applicants must also be willing to travel.  
 

Key Responsibilities 
 
The Architectural Sales Representative:  

 Responsible for the sales success of the company 

 Proactively prospect and network to acquire new key architect, designer and Condominium 
developer accounts while increasing brand awareness in the construction industry 

 Meet face to face with the key decision makers to introduce our products, educate them on the 
advantages of our products and to explain the benefits of selecting European Flooring for their 
projects 

 Develop and maintain strong relationships with above noted key account types through regular 
contact 

 Identify and qualify new projects and opportunities, and problem solve to determine which 
products best suit the needs of the customer 

 Develop and Maintain a healthy Sales Pipeline  

 Educate, train and support new sales people to help ensure their success 
 

In addition, the Architectural Sales Representative is responsible for regular entry and maintenance of detailed 
activity and progress logs through our web based CRM program Salesforce.  

COMPENSATION: 
 
We offer a competitive base package plus an attractive commission and bonus structure. A mileage allowance and 
health & dental benefits are available to qualified employees.  
 
TO APPLY:  
 
Please forward your resume via e-mail to careersssc@europeanflooring.ca   

http://mailto:careersssc@europeanflooring.ca/

